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Your company in a snapshot

• 513,000 electricity customers
• 75,000 reticulated gas customers
• 46,000 LPG customers
• Generates 28% of New Zealand’s

electricity
• 10 power stations 
• Call centres and sales teams throughout

New Zealand
• 1000 staff
• 85,000 New Zealand shareholders
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The year ended 30 June 2007

• Total shareholder returns – dividends + growth in share price
– 30% for year ended 30 June 2007
– Average 24% over last 5 years

• Market capitalisation now over $5 billion
• Profit (on adjusted basis) down 4% to $231 million
• Announced a $2 billion investment programme in renewable energy
• Bought Rockgas LPG business
• Secured new gas contracts of 170 PJ
• Secured long term year resource consents for our major geothermal and hydro stations
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Final results summary

12 Months Ended 12 Months Ended
30 June 2007 30 June 2006

$million $million $million %
Operating Revenue $1,998.0 $2,330.1 ($332.2) -14%
Operating Costs ($1,454.3) ($1,773.1) $318.8 -18%
EBITDAF $543.7 $557.0 ($13.4) -2%

Depreciation ($139.2) ($133.2) ($6.0) 4%
Change in Fair Value of Financial Instruments $23.2 $8.7 $14.5 167%
Equity Accounted Earnings/(Loss) of Associate $0.7 $4.4 ($3.7) -84%
Gain on Disposal of Subsidiaries - $33.4 ($33.4)
EBIT $428.4 $470.3 ($41.9) -9%

Net Interest Expense ($62.7) ($67.6) $4.9 -7%
Profit before Income Tax $365.7 $402.7 ($37.0) -9%

Income Tax Expense ($119.0) ($121.8) $2.8 18%
Change in Corporate Income Tax Rate ($7.1) -                           ($7.1)
Profit for the Period $239.6 $280.9 ($41.3) -15%
Adjusted Profit for the period $231.2 $241.6 ($10.4) -4%

Adjusted Earnings per share 40.09 41.91

Effective tax rate 32.5% 30.0%

Variance
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Drivers of performance for the last financial year

• 2005/06 was a very dry year with very high wholesale prices
• 2006/07 saw wholesale electricity prices drop by 40% 
• Gas prices increased by 20%
• Retail market share increased slightly
• The average retail electricity price increased by 5.6%

2006/07 was a good year given the increase in gas prices and drop in 
wholesale prices…
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• The average wholesale electricity price for the financial year ended 30 June 2007 was $53.70/MWh, a 
42% reduction

• This drove the change in the relative contributions between retail and wholesale 
• Gross retail electricity revenue increased by 8.3% with sales volume increasing by 2.7% and average 

sales price by 5.6% per kWh
• Customer numbers reduced from 515,000 at the end of the 2006 financial year to 513,000 as at 30 June 

2007; however they increased slightly during the second half of the 2007 financial year (from 511,000 as 
at 31 December 2006)

Electricity Revenue
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• Electricity transmission and distribution expenses increased by 6.7% to $438.4m 

• While total gas purchases and transmission reduced by 8%, the average cost per GJ increased by 
about 20%

• Labour and other operating expenses reduced by about 7% between the periods.  Some of this is due 
to the fact that the previous period included approx. $8.7m of costs associated with the proposed 
merger with Origin. The remainder of the reduction is due to focus on reducing cost to serve and 
general corporate overhead

Operating Expenses

410.8 438.4

354.5 325.3

229.0 212.8
21.7

0.0

200.0

400.0

600.0

800.0

1000.0

1200.0

2005/6 2006/7
Financial Year

$m
illi

on

Rockgas expenses

Other (excluding Rockgas)

Gas purchases and
transmission
Electricity transmission and
distribution

$994.3m $998.2m

Operating Expenses (excl retail electricity purchase cost)

7



• This illustrates sources and 
expected average cost of Contact’s 
gas based on mean hydro 
generation over the period to 
2010/11

• In the 2007/8 financial year total 
average gas costs are expected to 
rise a further 20% (approx) as 
Contact increases its gas take from 
the Pohokura field with the 
commencement of purchases from 
Shell

• Contact continues to work on 
options for augmenting supply for 
the period post 2010, and on 
developing an LNG backstop

Fuel Outlook
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• Prices on energyhedge range between approx.$50/MWh and $70/MWh over the next few 
years

• There is expected to be excess gas available at least for the period to 2010 and possibly 
beyond that once Kupe is on stream

Energy Hedge Closing Price ($/MWh) - 24 August 2007
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Share price
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Climate Change

• A global issue and one we take very seriously
• 11% of New Zealand’s carbon emissions come from electricity generation
• Contact is already 50% renewable and 50% gas generation
• We have no coal-fired generation
• Gas produces only 40% of the emissions of coal per unit of electricity

Contact is committed to being a leader in taking action on climate change…
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Government announcements on emissions trading

• A target of 90% of electricity to be renewable by 2025
• Thermal generators of electricity to purchase emission permits for each tonne of carbon

emitted
• Acknowledgement by Government that electricity prices will rise
• Starts on 1 January 2010 for electricity

Positive news for owners of renewable energy assets or companies with 
development options for renewables
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Contact’s climate change action plan

• A 40% reduction in emissions from the country’s electricity generation sector
• $2 billion investment programme in renewable energy
• Deferral of new base load thermal plant at Otahuhu
• Renewable investment programme - $1 billion on geothermal - $1 billion on wind

Contact has unmatched options for renewable energy development…
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Geothermal

• The ideal fuel – renewable energy that runs 24 hours a day
• Drill wells up to 3 km deep
• Geothermal steam of up to 300 degrees
• Two new stations near Taupo of 225 MW each –Te Mihi and Tauhara
• Replace the existing 50 year old Wairakei station

Geothermal is a critical renewable fuel for New Zealand – Contact is the 
largest geothermal player in the country with great expansion options…
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Geothermal
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Wind

• New Zealand has excellent wind resources
• Contact has access to 4 high quality wind sites across the country
• We are focussed on 2 priority sites and expect to make detailed announcements this year

Contact is targeting to spend $1 billion on wind energy…
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Thermal generation

• Contact has consents to build a new base load gas fired station
• We have put this option on hold to concentrate on renewables
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Rockgas

• In May 2007 Contact acquired Rockgas
• Rockgas has 50% of the LPG market in New Zealand
• Rockgas sells bottled gas to households, businesses and for transport
• Reticulation networks are being rolled out in targeted South Island areas such as Christchurch

and Central Otago

Contact is the only energy supplier which can offer integrated gas and 
electricity solutions across New Zealand…
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Capital expenditure will rise 
as we invest in our renewable growth programme

Capital Expenditure
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Dividends have increased every year

• Total dividend for 2006/07 – 27 cents per share (fully imputed)
• $156 million dividend paid out in 2006/07
• An increase of 3.8% from  2005/06
• The dividend level reflects the Board’s desire to maintain future flexibility

Dividends per Share

15.79
17.36

19
20.9

23
25 25.7 26 27

0

5

10

15

20

25

30

1999 2000 2001 2002 2003 2004 2005* 2006 2007
Financial Year

Ce
nt

s p
er

 S
ha

re

20



A very strong balance sheet

• Low levels of debt
• Gearing - 23% 
• Aim to maintain our Standard and Poors BBB credit rating

Our strong balance sheet gives us significant capacity to fund our 
renewable energy growth programme
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Conclusion

• Contact is in good heart
• Very well positioned for a world in which climate change will be a critical issue
• Unmatched growth options in renewable energy
• Very strong balance sheet
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Will you join us?

• You’re a shareholder – why not become a customer?
• For current shareholders who are customers – there is a draw for two prizes of a weekend

for two at the luxury Huka Lodge near Lake Taupo and a tour of our geothermal facilities
• For shareholders who join as customers by 30 November there will  be a separate draw for

two prizes of weekends for two at Huka Lodge

Will you join us? 
We’d love you on board…
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Questions?

24


